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One of the most common questions homeowners ask is: "What would | get if | sold today?" The
honest answer is that it depends, and it depends on more than most people realize.

This guide will help you understand what drives home values in the Niagara Region, why online
estimates often miss the mark, and what a real, honest evaluation looks like.

WHY ONLINE ESTIMATES FALL SHORT

The Problem With Automated Home Value Tools

Tools like Zestimate, HouseSigma, and other automated valuation models can give you a rough
ballpark, but they have real limitations, especially in a market like Niagara.
They rely on public data, which is often incomplete or delayed in Ontario.

They cannot account for the condition of your home. A renovated kitchen adds real value that an
algorithm cannot see.

They do not understand hyperlocal differences. A home on one street can be worth significantly more
or less than a similar home two blocks away.

They are often based on older sales data that does not reflect current market conditions.

In a shifting market, they can be months behind actual buyer activity.

Online estimates are a starting point, not a strategy. A professional evaluation looks at your specific
home, your specific street, and the current moment in the market.

WHAT ACTUALLY DETERMINES VALUE



The Five Factors That Matter Most

Location and Neighbourhood

The street, the surrounding homes, proximity to schools, transit, parks, and amenities are the
foundation of value and the one thing that cannot be changed.

Comparable Sales

What have similar homes sold for recently, within the last 60 to 90 days, within roughly the same size
range, in your neighbourhood? This is the backbone of any serious valuation.

Condition and Presentation

Updated kitchens and bathrooms, fresh paint, clean finishes, and a well-maintained exterior all impact
perceived value and buyer willingness to pay. First impressions are real.

Size, Layout, and Lot

Square footage matters, but so does layout. An open-concept main floor, a functional basement, and a
usable lot can each add meaningful value.

Current Market Conditions

Is it a buyer's market or a seller's market right now in your area of Niagara? The balance of supply and
demand directly affects what buyers are willing to pay today.

THE NIAGARA MARKET CONTEXT

Why Niagara Is a Market Unto Itself

Many homeowners compare Niagara to what they read about the GTA or Toronto, but Niagara
operates differently.

Niagara has a diverse range of communities, each with its own supply and demand dynamics.

St. Catharines, Niagara Falls, Welland, and Fort Erie can behave very differently in the same month.

Lifestyle migration, with buyers relocating from Hamilton, the GTA, and beyond, has shaped Niagara
demand significantly.

Seasonal patterns matter in tourism-driven communities like Niagara-on-the-Lake.

Interest rate changes affect Niagara buyers, many of whom are sensitive to mortgage qualification
thresholds.

Understanding your local sub-market, not just the Niagara average, is what makes a professional
evaluation genuinely useful.



WHAT A PROFESSIONAL EVALUATION LOOKS LIKE

What Jay Does Differently

A Comparative Market Analysis from Jay is not a sales pitch. It is a professional assessment of what
your home is likely to sell for in the current market, explained clearly and honestly. It includes:
A review of recent comparable sales in your area, homes that actually closed, not just listed.
Active competition, showing what buyers are looking at right now and how your home compares.
An honest assessment of your home's condition and how it affects positioning.
A recommended list price range, with the strategy behind it.

A realistic timeline and what to expect at different price points.

Jay will never inflate an estimate to win a listing. The number that serves you best is the
accurate one.

BEFORE YOU CALL ANYONE

A Simple Self-Assessment

Before booking any evaluation, it helps to think through the following questions.
When did you last update major systems such as the roof, furnace, windows, or air conditioning?
What is the condition of your kitchen and bathrooms?
Is there deferred maintenance that a buyer's home inspector would flag?
How does your curb appeal compare to your neighbours on the street?

What is your rough timeline? Are you thinking three months, six months, or longer?

You do not need everything perfect before reaching out. Jay can help you decide what is worth doing
before listing, and what is not.

WHAT HAPPENS NEXT

A Free, No-Pressure Home Evaluation

Curious what your home could realistically sell for in today's Niagara market? Jay can give you
a clear, honest value range based on your home, your street, recent comparable sales, and
current buyer activity. No pressure, no obligation, and no inflated number just to win your
business. Call or text: (905) 329-8146 Email: jpacecca@royallepage.ca Visit: jaypacecca.ca

Whenever you are ready, even if that is just curiosity right now, a conversation is always a good place
to start.
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